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Appendix 1: Overall Brexit negotiation approach 


Table A.1: Assessment of Brexit negotiations and vote in Germany. Logit regressions
	VARIABLES
	Vote for the incumbent

	
	

	Assessment of country in Brexit negotiations
	0.305***

	
	(0.0590)

	Pro-EU attitudes 
	0.608***

	
	(0.0610)

	Preferences for hard negotiation line
	0.152**

	
	(0.0593)

	Ideology
	0.144***

	
	(0.0280)

	Wave
	-0.418***

	
	(0.108)

	Age 
	0.0647

	
	(0.0456)

	Gender
	0.0644

	
	(0.105)

	Education
	-0.0276

	
	(0.0700)

	Unemployed
	-0.848**

	
	(0.424)

	Worker
	0.0892

	
	(0.186)

	Retired
	0.139

	
	(0.241)

	
	

	Observations
	1,862


Constant not shown. Standard errors in parentheses, *** p<0.01, ** p<0.05, * p<0.1



Table A.2: Assessment of Brexit negotiations and vote in Spain. Logit regressions
	VARIABLES
	Vote for the incumbent

	
	

	Assessment of country in Brexit negotiations
	0.769***

	
	(0.0804)

	Pro-EU attitudes 
	0.344***

	
	(0.0907)

	Preferences for hard negotiation line
	0.0543

	
	(0.0879)

	Ideology
	0.0936***

	
	(0.0332)

	Wave
	1.087***

	
	(0.142)

	Age 
	0.0675

	
	(0.0590)

	Gender
	-0.389***

	
	(0.140)

	Education
	-0.0669

	
	(0.120)

	Unemployed
	-0.0876

	
	(0.330)

	Worker
	-0.0341

	
	(0.248)

	Retired
	0.112

	
	(0.302)

	
	

	Observations
	1,808


Constant not shown. Standard errors in parentheses, *** p<0.01, ** p<0.05, * p<0.1




Appendix 2: Conjoint screens

Figure A.1.1 Conjoint screen (German Version)
[image: Graphical user interface, text, application, table, email
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Figure A.1.2 Conjoint screen (Spanish Version)
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Appendix 3: Brexit conjoint experiment. Brexit choices across waves.
Figure A.2.: Conjoint experiment. Results by wave.
 [image: ]
Note: 95% confidence intervals




Appendix 4: Brexit conjoint experiment. Brexit choices by regional exposure.
Here, we analyze the conjoint choices conditional on individuals’ regional exposure to Brexit. Results show that trade is the issue that differentiates most choices among individuals with different exposure. Those that are more sheltered from the consequences of Brexit in their own residing region tend to reject permissive trade deals and are more appealed by deals that impose barriers in trade between the United Kingdom and the European Union. On the contrary, those that are more exposed to the economic consequences of Brexit prefer more accommodative deals with regards to trade. 

Figure A.3.: Brexit conjoint experiment by regional exposure 
[image: ]
Note: 95% confidence intervals. High regional exposure is simulated with a 5.75% of regional GDP at risk,. Low regional exposure = 0.6% of regional GDP at risk.



Appendix 5 : Brexit conjoint experiment. Brexit choices by family/friends exposure
The variable Relatives/friends in the UK is operationalized as 1 when the respondent states that they have a relative or a friend living in the UK -22.29 % of the sample fall within this category, 32% in Spain and 12% in Germany- and 0 otherwise. Figure A.5 shows the average marginal component effect for each conjoint value.

Figure A.4.: Brexit conjoint experiment by family/friends exposure 
[image: ]
Note: 95% confidence intervals



Appendix 6: Brexit conjoint experiment. Accommodation dilemma by vote in EU referendum 
The variable EU referendum vote takes the values 1: “would definitely vote to leave in an EU referendum”; 2: “would probably vote to leave in an EU referendum”; 3: “would probably vote to remain in an EU referendum”; and 4: “would definitely vote to remain in an EU referendum”. The conjoint results using this variable as a moderator are shown in Figure A.6 plotting the average marginal component effects for those that would definitely vote to remain or to leave the EU. We have also run the analyses turning these two variables into binary variables. EU supporters as a variable that takes value 1 if the respondent’s general opinion of the EU is positive (good or very good; 59.4% of our sample); and takes the value of zero otherwise. Remainers who say that they would definitely or probably vote to stay in the EU if there was a referendum (80% of the sample, zero otherwise). Results are virtually the same.
Figure A.5: Brexit conjoint experiment by vote in an EU Referendum
[image: ]
Note: 95% confidence intervals

Appendix 7: Brexit conjoint experiment. Differences across other variables

Figure A.6.: Brexit conjoint experiment by satisfaction with the government’s handling of negotiations
[image: ]
Note: 95% confidence intervals


Figure A.7.: Brexit conjoint experiment by vote for the incumbent 
[image: ]



Figure A.8.: Brexit conjoint experiment by levels of education
[image: ]


Appendix 8: Preference for overall negotiation approach
To collapse the multidimensional nature of Brexit into a single dimension, we use the following question : “In the “Brexit”-negotiations, the EU can take a harder line or a softer line. A HARD line means that the EU insists that the UK pay a large “exit bill” to compensate the EU for the costs of Brexit, guarantee special rights for EU citizens living in the UK, [and] does not get privileged access to the European Single Market. A SOFT line means that the EU accepts that the UK pays only a small “exit bill,” allows the UK to limit the rights of EU citizens currently living in the UK, [and] gives the UK privileged access to the European Single Market. How do you think that the EU should approach the exit negotiations with the UK? The responses were in a five-point scale, the following... (1) “very soft line”, (2) “somewhat soft line”, (3) “middle position between the hard and the soft line”, (4) “somewhat hard line” and (5) ”very hard line.” There was a sixth category “Don’t know/don’t answer” which was coded as missing in this analysis.
The analysis on support for Brexit negotiation lines includes several covariates. First we included several variables that also capture the economic concerns for Brexit. The dummy variable tourism region captures whether the respondent lives in a Mediterranean region or in the Canary Islands. These are regions that are dependent on British tourists and, therefore, vulnerable to travel restrictions that may arise from Brexit. In addition, we capture individual exposure to Brexit in a number of ways. Business ties is a dummy variable coded as 1 if the respondent or his/her employer has business ties with the United Kingdom (11% of the sample are included in this category). We also ask individuals to subjectively assess their Brexit-exposure (Negative expected Brexit Impact). Answers ranged from 1 (Germany/Spain will be much better off in five years as a result of Brexit) to 5 (Germany/Spain will be much worse off in five years as a result of Brexit)[footnoteRef:1]. We also include a variable that measures whether the respondent has any friends and/or relatives living in the United Kingdom. [1:  Interestingly, the majority of respondents, 50% in Spain and even 60% in Germany, believe that Brexit will not have any effect on their own country. However, among those who believe that Brexit will have an effect, those expecting a negative impact clearly dominate. Whereas only between 12% of Spaniards and 14% of Germans believe  that their country would be better off because of Brexit, 38% of Spanish and 26% of German respondents expected Brexit to negatively impact their own country in the medium term.] 

As further covariates, proud country is a dummy variable that takes the value of 1 for those who feel proud or very proud of their country (and is coded as 0 for the rest). Ideology is coded with two dummies: left, which captures those that place themselves in a 0-10 ideological scale in values between 0 and 4, and right, which are those that are located between 6 and 10. In alternative models we have included as ideology as a continuous, and ideology squared to capture non-linear effects and the results are the same.
We also include sociodemographic variables: Age is coded as a continuous variable of six age groups (18-25; 26-35; 35-45; 46-55; 56-65; over 65), male is coded as 1 if the respondent is male and 0 if she is female, and education is a three category variable (primary, secondary and higher education). Finally, we include a variable for government supporters (as those that intend to vote for the parties in government) and a measure of respondents’ risk personality, measured on a seven-point scale where individuals place themselves between someone extremely uncomfortable taking risks and someone extremely comfortable taking risks. This question wording was taken from Ehrlich and Maestas (2010). Finally. a dummy variable captures whether the respondent was surveyed in the March 2019 wave.
The full results are shown in Figure A.9. Some results are worth reporting. As for social exposure, those who have relatives or friends living in the UK and are hence exposed to the potential social fallout from Brexit, are more willing to accommodate the British government’s demands. Yet surprisingly, respondents who work in companies with business ties with the UK prefer a harder negotiation line vis-à-vis the UK than those who have no business ties with Britain, an empirical finding that goes against our expectations. A plausible explanation is that companies with business ties with the UK are also more likely to exhibit business ties with the remaining EU countries. These respondents seem therefore more concerned about the risk of the eventual unravelling of the Single Market that about the risks that accommodating a Brexit outcome might entail. 

Figure A.9: Determinants of supporting a non-accommodating Brexit negotiation approach. Full figure with covariates
[image: ]
Notes: OLS regression, dependent variable is answer on five-point scale on preferred Brexit negotiation line (1=soft, 5=hard), 95% confidence intervals, n= 3,798.

Figure A.10 replicates the analysis using the vote in a EU referendum as a measure of EU attitudes. We find virtually the same results, as all variables yield similar coefficients and levels of significance. The more likely the respondent is to vote to remain in the EU in a referendum, the harder their negotiation position in the Brexit process. Figure A.11 includes vote intention for different parties as further covariates and Figure A.12 includes a measure of satisfaction with how the national government is handling the Brexit negotiation. The results hold in all of these analyses.
Figure A.10: Determinants of supporting a non-accommodating Brexit negotiation approach (Vote in EU referendum)
 [image: ]
Notes: OLS regression, dependent variable is answer on five-point scale on preferred Brexit negotiation line (1=soft, 5=hard), 95% confidence intervals, n= 3,798.

















Figure A.11: Determinants of supporting a non-accommodating Brexit negotiation approach with party covariates.
 [image: ]
Notes: OLS regression, dependent variable is answer on five-point scale on preferred Brexit negotiation line (1=soft, 5=hard), 95% confidence intervals, n= 3,798.

Figure A.12: Determinants of supporting a non-accommodating Brexit negotiation approach with satisfaction with government’s handling of Brexit.
[image: ]
Notes: OLS regression, dependent variable is answer on five-point scale on preferred Brexit negotiation line (1=soft, 5=hard), 95% confidence intervals, n= 3,522.


Appendix 9: The effect of EU attitudes and economic perceptions on likelihood of supporting different goals in the Brexit negotiations 
In the paper we show that citizens with positive attitudes towards the EU are more likely to support a hard line in the Brexit negotiation, particularly in zero-sum issues. We argue that these citizens have an interest in preserving the stability of the EU in the future and protect it from new countries leaving the EU. 
To explore these results in more detail, we next examine the motivations underlying individuals’ more or less accommodating stance towards Brexit. We do so by exploring the relationship between individuals’ EU attitudes and their preferences towards specific goals of the bargaining process. We use a set of survey questions that ask respondents to evaluate different possible goals of the Brexit negotiation process. Respondents are asked to evaluate five goals: punish the UK, avoid that more countries leave the EU, a mutually beneficial agreement, protect the country’s economic interests and avoid more financial contributions to the EU. We regress each of the individuals’ responses on the attitudinal variable EU is good/bad (as a continuous variable “very good” “good” “neither good nor bad” “bad” “very bad”) and on negative perceptions of economic consequences of Brexit (Negative expected Brexit Impact), controlling for socio-demographic confounders (age, gender, education, and risk personality).
Figure A.13 shows the estimated impact of having positive views on the European Union (EU supporter) upon each specific goal. Results show that a positive evaluation of the EU is more strongly associated with the goal of preventing further defection by additional EU member states. This is clearly the goal where attitudes towards the EU become more relevant. This result supports the assumption that underpins our hypothesis on EU-attitudes: that EU supporters will exhibit a harder negotiation stance because they care about the political risks (political contagion) that may stem from Brexit. Figure A.14 replicates the analysis using a hypothetical EU referendum vote as independent variable.
Figure A.13. The effect of opinion about EU on likelihood of supporting different goals of Brexit negotiations 
[image: ]
Note: 95% confidence intervals. Marginal effects of EU supporter in five OLS regressions


Figure A.14: Effect of EU referendum vote on likelihood of supporting different goals of Brexit negotiations 
[image: ]
Note: 95% confidence intervals. Marginal effects of EU Remain vote in five OLS regressions

This finding contrasts with Figure A.15, which displays the effect of the perceived negative economic impact of Brexit (Negative expected Brexit Impact) upon each different goal. We can see that the estimated effect is non-significantly different from zero for most of the goals, but is positively and significantly correlated with finding a “mutually beneficial agreement”. This result contributes to provide a more nuanced account of the relationship between perceived economic exposure and individuals’ stance towards Brexit, corroborating our previous findings: that those who perceive a negative economic impact from Brexit will be more likely to support a more accommodating outcome in which a mutual beneficial compromise is reached.

Figure A.15. The effect of perceptions about economic consequences of Brexit on own country on likelihood of supporting different goals of Brexit negotiations 
[image: ]
Note: 95% confidence intervals. Marginal effects of Expected Negative Brexit Impact in five OLS regressions
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Aktuell verhandeln die EU und GroRbritannien iiber die Modalititen des Brexit. Wir sind daran interessiert, wie Sie die verschiedene mégliche Varianten
von Brexit-Vereinbarungen bewerten. Im Folgenden zeigen wir lhnen jeweils zwei Varianten von Brexit-Vereinbarungen. Welche der beiden

Vereinbarungen wiirden sie jeweils bevorzugen?

Brexit-Vereinbarung A

Brexit-Vereinbarung B

Recht von EU-Biirgern, sich in GroRbritannien aufzuhalten
(Recht auf Freiziigigkeit)

GroRbritannien garantiert die volle Freizligigkeit

GroRbritannien darf die Freiziigigkeit teilweise einschranken

Anwendbarkeit des EU-Rechts und der Urteile des
Europiéischen Gerichtshofs in GroRbritannien

Anwendbarkeit in bestimmten Bereichen

Volle Anwendbarkeit

Beteiligung GroRbritanniens an EU-Programmen

Keine Beteiligung an EU-Programmen

Beteiligung an einigen EU-Programmen

Handelsbeziehungen zwischen GroBbritannien und der EU

Einige Handelsbeschrankungen zwischen GroRbritannien
und der EU

Freiheit fiir britische und EU-Unternehmen, ihre
Di istungen j in GroRbrif und in der EU Volle Freiheit Einige Beschrankungen
anzubieten
GroRbritannien verbleibt im europaischen Binnenmarkt: Keine

Handelsbeschrankungen

Brexit Austrittsrechnung. Betrag, welcher GroBbritannien
beim EU-Austritt bezahit

Mittel (60 Millionen €)

Gering (20 Millionen €)

Rechte fiir derzeit in GroBbritannien lebende EU-Biirger

GroRbritannien garantiert die Beibehaltung der aktuellen
Rechte

Grofbritannien darf die Rechte stark einschrénken

Welche Brexit-Vereinbarung wiirden Sie wéhlen, wenn die Entscheidung bei lhnen lige?

VEREINBARUNG A

o

VEREINBARUNG B

o
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La Unién Europea y el Reino Unido estan negociando en la actualidad las con
Europea (el “Brexit”). Estamos interesados en conocer como valora usted di:

acuerdos con condiciones distintas, ¢cual preferiria usted?

iones en las que se producira la salida del Reino Unido de la Unién
ntos tipos de acuerdos sobre el Brexit. Entre los siguientes dos

Acuerdo para el Brexit A

Acuerdo para el Brexit B

Relaciones comerciales entre Reino Unido y la UE

Algunas barreras al comercio entre Reino Unido y la UE

El Reino Unido permanece en el Mercado Comun: no hay
barreras al comercio

Libertad para las empresas para establecerse y prestar
servicios libremente en la UE y en el Reino Unido

Algunas limitaciones

Libertad plena

Aplicacién del derecho de la UE y de las resoluciones de la
Corte Europea de Justicia en el Reino Unido

Sin aplicacion

Aplicacién plena

Participacion del Reino Unido en programas europeos

Participa en algunos programas europeos

Participacion plena en los programas europeos, incluyendo la
cooperacién contra el terrorismo y el crimen organizado

Derecho de los ciudadanos europeos a entrar y moverse
libremente por el Reino Unido (libertad de circulacién)

Se permite que Reino Unido imponga amplias restricciones

Se permite que Reino Unido imponga algunas restricciones

Derechos de los ciudadanos de la UE que viven
actualmente en el Reino Unido

Reino Unido garantiza los derechos actuales

Se permite que Reino Unido limite sustancialmente los
derechos

La factura del Brexit. La cantidad que el Reino Unido
pagara cuando abandone la UE

Pequefia (20 millones €)

Nada

¢Qué acuerdo para el Brexit elegiria si la decision la tomara usted?

ACUERDO A

o

ACUERDO B

o
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